
3 Ways to Sell High Performance Homes
Stephanie Thomas-Rees, FSEC • Ken Fonorow, FL H.E.R.O. • Todd Louis, TW Homes

1. Show Feature has benefits

2. See for yourself

3. Advertising/Incentives

Bragging Rights & Happy Builders

Results

Sold in 2 Weeks!!!

Industrialized
Housing Partnership

U . S .  D e p a r t m e n t  o f  E n e r g y
www.baihp.org Florida Solar Energy Center® 

SM

www.buildingamerica.gov/challenge

Conditioned floor area (sq. ft.): 2250

SM

www.buildingamerica.gov/challenge

8137 SW 73rd Lane, Gainesville, FL 32608

Rated by Florida H.E.R.O., Inc.
Rating Conducted January 27, 2010

Meets The Builders Challenge
Recognizing the best energy performance, quality, comfort, health and safety in the market.

-2

Estimated annual energy usage:
Electric (kWh) -365 Estimated annual energy

bill: $-42

This Home is better than Net Zero!

10FL-2000000002324

0

Energy Efficiency and Quality

(Plus a Little Neighborly Competition)

Sales

2007  45 homes
2008  26 homes
2009  50 homes

Lifestyle Sales Data

* June 2010, pre-sold 8 Builders
Challenge Homes in 4 months

*

Longleaf New Home Sales
         Percentage
Year            Total Sales     TWH Sales             TWH

2004 33 19 0.576
2005 86 35 0.407
2006 71 30 0.423
2007 46 27 0.587
2004 - 2007 165 81 0.491
2008 - closed & 23 13             0.565217391
pending through 3/26/08

2004 - 2008 188 94    0.5

All data counted from Gainesville MLS. Information deemed reliable but not guaranteed.

Total number of lots in Longleaf =550
TWH =275 / Robinshore = 275

TWH currently has 14 homes under construction (9 presales - 5 spec)

H O M E S

What if this? Could let you do more of this

Better than nothingShow and sell A chance to bond


